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QUIZ
Is a GPO Right for My Business?
Find out if working with a group purchasing organization
is the right move for your business.

How big is your
company?Small

Medium

Large

Could you benefit
from saving money?

Yes, in at
least one
category.

Can your
procurement team
secure discounts?

I don't have a
sourcing team.

Are you leaving spend
unmanaged?

Yes, our tail
spend is out

of control.

How do you feel about
negotiating contracts?

It's not my
favorite.

I don't have
experience.

What else are
you lacking?

What other
tasks do you

dislike?

Researching
suppliers

Managing tail
spend. Resources.

Are you looking to
save money?

What other pain points
are you experiencing?

Supply
chain

disruption.

Pressure
to deliver
savings
quickly.

Need help
with category
management.

I need to consolidate
suppliers.

I need to increase
spend visibility &

improve efficiency.

Yes, in
several

categories.

Yes, but also
time and effort.

No.

What do you need to
be successful?

 GPOs facilitate a way for
procurement leaders to

elevate their existing
indirect spend

management strategies
and formulate a path to
procurement success.

 
Be empowered to make

the best sourcing
decisions for your

business.

A true partner in
procurement

GPOs increase your
buying power. This

means any business -
big or small - can take

advantage of pre-
negotiated contracts

and access deep
discounts on the things

they need.

Every business
can save big.

RESULTS:

RESULTS:

GPOs act as an extension of your procurement team,
offering category expertise and easing pain points
while helping your organization save more money

quickly and efficiently.

The tools and resources you need.
RESULTS:

Yes, I can't
manage what

I can't see.

Learn more by visiting
www.una.com


